
18     FEBRUARY 2020  -  APARTMENT MANAGEMENT MAGAZINE AMM5

Christopher Miller is a Managing Director with Specialized Wealth 
Management and specializes in tax-advantaged investments includ-
ing 1031 replacement properties.  Chris’ real estate experience includes 
work in commercial appraisal, in institutional acquisitions for a nation-
al real estate syndicator and as an advisor helping clients through 
over three hundred 1031 Exchanges.  Chris has been featured as an 
expert in several industry publications and on television and earned an 
undergraduate business degree and an MBA emphasizing Real Estate 
Finance from the University of Southern California.  Chris began 
his real estate career in 1998.  Call him toll-free at (877) 313 – 1868.

I
n the past, I have talked a lot about the impor-
tance of buying in growing markets.  I think that 
buying, for example, an apartment building in 
a market that is growing every year will give 
me a better chance of success than buying in 
a shrinking or stagnant market.  After all:  as 

an apartment owner, I’m in the business of “sell-
ing” space in my units.  Wouldn’t I want to pick 
an area where my pool of potential customers is 
getting larger every year?  This month, we’ll look at 
the growth characteristics in a few of my favorite 
regions of the country.

CALIFORNIA

You may have seen a lot of news stories recent-
ly about residents fleeing California.  I have 
combed through US Census estimates data, and 
have found significant support for these claims.  
Between 2010 and 2019, the United States’ popu-
lation grew by 6.3%, or by 0.68% annually.  During 
this time, Los Angeles County grew 2.9% or 0.32% 
annually – or less than half of the country as a 
whole.  Orange County faired a bit better – posting 
an average annual growth rate of 0.739%.  

I think those of us who have lived in California for a 
long time can agree that the state has seen explo-
sive growth over the past few decades – remember 

Orange County in 1980?  This explosive growth, 
however, is showing signs of slowing.  There are 
many reasons for this, but part of the problem is 
that we have already built in most places that it’s 
possible.  Anyone driving on our roads and free-
ways can see for themselves – we have run out of 
space to put everyone!

When I say that I look for growing metropolitan 
areas, I don’t mean an area like Orange County 
that is growing just slightly faster than the coun-
try as a whole – I want to look for areas that new 
residents are migrating to in large waves.  I’d like 
to see growth at least twice the national average.  
Evidence such as this will encourage me that a 
region will produce – on an annual basis - growing 
numbers of renters for my apartments.

TEXAS

When we talk about states that have benefitted 
from business and population migration from 
California, Texas is often the first that is men-
tioned.  Texas’ lack of state income tax and busi-
ness-friendly policies are attracting plenty of new 
employers and employees.  During the last decade, 
the Dallas – Fort Worth, San Antonio and Houston 
MSAs have added new residents at an annual rate 
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of 1.9%, 2% and 2.2%, respectively.  These extra 
percentages add up fast:  at 0.32%; 2,000,000 res-
idents will grow to 2,065,025 in 10 years.  At 2.2%, 
on the other hand, those same 2,000,000 residents 
become 2,485,102 over the same period!  Those 
nearly half million residents will need plenty of 
places to live, work, eat and shop!

THE ATLANTA SUBURBS

In 2018, the U.S. Census declared the Atlanta, 
Georgia metropolitan area to be the 3rd fastest 
growing in the country – behind Dallas-Fort Worth 
and Houston.  This 10-county MSA is attracting 
new residents for much of the same reasons that 
Texas is, and has even managed to grow a large 
television and movie production industry.

FLORIDA

Long a favorite of snowbirds and retirees, The 
Sunshine State shares Texas’ business-friendly 
attitude and lack of a state income tax as strong 
incentives to new residents.  Major MSAs such as 
Tampa and Orlando, (Tampa’s population is actu-
ally 20% larger than the home of Disney World) 
have seen growth rates of 1.5% and 2.3%, respec-
tively.  The state also boasts emerging population 
centers such as the Sarasota MSA.  This area, 
with 2% annual growth in the last decade, was a 
sleepy region with a total population of 277,000 

back in 1990.  Today, Sarasota’s population is over 
820,000: a 195% increase – with plenty of room for 
more growth.  If the area can keep that 2% growth 
up, they will reach 1 million residents in 2030.

WASHINGTON, D.C.

No matter which political party is currently in 
charge, it seems that the Federal Government 
never stops growing.  This is part of the reason 
that Loudoun County (3.3% annual growth in 
the last decade and home of Dulles International 
Airport) had the United States’ highest median 
income in 2011.  This MSA consists of the District 
of Columbia, 5 counties in Maryland, and 17 coun-
ties in Virginia.  This metro population area has 
“only” grown at 1.2% annually over the last decade 
– but that is still twice the growth of the US as a 
whole.  Also – this area can be seen as exception-
ally recession-resistant: what is the chance of the 
Federal government cutting it’s payroll by 10%?

I didn’t have space this month to talk about other 
areas of the country that I like – the Raleigh-
Durham, NC area; Nashville, TN and Seattle, WA – 
among others.  I hope that this article has inspired 
you to think about where the next “Orange County 
of 1980” is.  I don’t think it’s in California, but I 
have some good ideas of where it may be.  If you 
have any questions, please call my office at (877) 
313-1868.

Securities offered through Emerson Equity LLC, member FINRA/SIPC. Emerson Equity LLC and Specialized Wealth Management are 
not affiliated. All investing involves risk. Past performance is not indicative of future results. Always discuss potential investments with 
your tax and/or investment professional prior to investing.  Scenarios provided herein are provided merely to illustrate mathematical 
principals and are not a guarantee of performance. 

Investing in real estate, with or without use of a 1031 exchange, carries the risk of losing your principal, income or tax benefits. Additionally, the IRS has issued inflexible 
guidelines for completing tax-deferred 1031 exchanges. Failure to follow these guidelines could lead to a loss of tax benefits. 1031 Exchanges can involve significant fees. 
This does not constitute an offer to buy or sell any security. Investments may be illiquid in nature and those seeking to dispose of their investments early may be unable to 
do so. Securities offered through Emerson Equity LLC. Member FINRA/SIPC, MSRB registered. Advisory services offered through Emerson Equity LLC an SEC registered 
investment advisory. Emerson Equity LLC and Specialized Wealth Management are unaffiliated.

WANT A REPLACEMENT PROPERTY 
WITHOUT ACTIVE MANAGEMENT?

Recent offerings, located nationwide, have included:
• Office   • Apartments   • Triple Net   • Retail   • Energy Royalties
I have completed over three hundred 1031 exchanges for investors.  
$200,000+ equity required.

Contact Chris Miller, MBA  
for a free consultation

877-313-1868 
Chris@SpecializedWealth.com
2522 Chambers Rd., Suite 100 
Tustin, CA 92780

Learn more about our investment programs at www.ChrisMiller1031.com
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